大 苹 果 新 书 推 荐

Your money is my money; my money is mine
By ERIC C. T. WOON(4)
你的钱是我的，而我的不是你的

你是否沉浸在贷款，分期付款，信用卡为你提供的高档消费中无法自拔？

它们创造的一切都是那么的美好，让你离梦想那么近，

可是这一切不过是空中楼阁，

不知不觉中将你拖入债务链。

那致富的最佳方案是什么呢？

那就是明智地花钱，往往说比做容易，此书将为你提供形成良好花钱习惯的有效方案。

Who would buy this book? 

Every one of us wants to know how to get rich; the secrets of how to get rich and actually how other people get rich. 

On the other hand, everyone too, would like to know why we are poor despite we have been working so hard and drawing quite a lucrative salary. What exactly that made us poor despite already earning quite a strong income.  

Why would they buy it?

Everybody wants to know how to be rich. So long as there a new way or strategy to make him gets richer, he would want to know. Be it, a simple principle. 

【简介】
你知道如何致富吗？
有关致富的书你肯定读了不下几十本，但为何时至今日还是没成为富人呢？其中肯定遗漏了什么关键的东西，或者根本就是忽略了它们。简而言之，所有这些书根本没有提及神奇的致富方案。
你的钱是我的，而我的不是你的。
这句话听上去很傻，然而一个人能否成为富人的关键就在于是否有这一思想理念。
反之，如果你怀着“我的钱可以是你的，你的钱就是你的”这种思想的话，那么你的金库会缩水。你口袋中的钱外流到其它人的钱柜里。而我们中大多数的人就是属于此类人，这就是为什么我们无法致富的原因。
你无法抵制购物消费的诱惑。而营销人员的唯一目的就是期待你更多的消费。他们想让你先消费后付账。消费者信贷让你唾手可得。因此，你总是觉得自己有经济能力来买你所消费不起的奢侈品。很快，你就陷入了债务中。
现在全球的经济市场都被消费者信贷驱策着。银行系统通过各种信贷让你腰缠万贯。不管是抵押贷款买房，分期付款买车，24个月分期付款买42寸的电视机，刷信用卡旅行等等，这些人脑中仅存的信念就是：你的钱就是我的钱。
每家银行都想借钱给你以从中盈利。只有当你买东西时手头没钱，银行才能借钱给你。银行顺便借钱给你完成你的梦想。你问银行要钱，条件是答应付利息。这是一项双赢。
另一方面，地产商，汽车商，电子产品营销商，旅行社都想通过向你推销实物和非实物来盈利。这些人都了解你事先无法付现金的苦处，于是联合起来向你推销分期付款之类的理财计划，时间当然是越长越好。比如说，在日本，贷款买房的时间可以长达50年。
当营销人员向你兜售货品或服务时，他们的目的只有一个：你的钱就是我的钱。
至于第二句话“我的钱就是我的”也很容易解释。银行自己回笼，还会得到利息。银行会确保你会定时按期分期付款。
一旦你无法抵制花钱的冲动哦，就会自动被归类成永远无法致富的人。那是因为你无法摆脱一时冲动的习惯：我的钱可以是你的。
Descriptions:
Do you know how to get rich?
You must have read several dozen books about how to get rich. For example, the book, “Think rich and grow rich”. But why have you not made it rich till now? There must be something amiss, or you probably have missed it out totally. Or simply, all these books did not mention about this magic formula to grow rich. That is, the concept:
“Your money is my money; my money is mine.”
Perhaps, this phrase sounds silly. However, the effectiveness of how a person grows rich is totally dependent on whether he possesses this mindset.  
On the contrary, if you have this thinking: “My money can be your money and your money is yours”, you will obviously end up with less money. Money just trickles out of your pocket and travels into somebody else’s coffer. We all fall in this majority. This explains why most of us are not rich, if not already in debt.
You cannot resist the temptation to buy, buy, and buy --- be it tangible goods or intangible services. On the other hand, the marketing people have only one aim --- that is, to make you buy more of their goods and services. They want you to buy now and pay later. Consumer credit is made easily available to you. Therefore, you feel you have the financial capacity to buy much more than you can afford. Very soon, you would be in debt.
Today, the world economy is driven by ubiquitous consumer credit. The banking system pushes money onto your lap in all forms of credit. Whether it is buying a house on a mortgage loan, a car on installment, a 42-inch TV on 24 monthly credit installments, getting the holiday of your heart’s desire with your credit card, and etc, these people have one objective in their mind. That is, “Your money is my money.” 
It is every bank’s intention to move money into your hands in order to make an interest on what you borrow. The bank can do so only if you want to buy something that you do not have enough money on hand. The banks come in conveniently to give you a helping hand to realize your dreams. You asked for money and got it by agreeing to pay the banks interest on the principal borrowed. It is a win-win situation.
On the other hand, the property agents, car dealers, electronics goods retailers, travel agents as a group wants to earn your money via commission, by selling tangible goods or intangible services to you. This group knows you do not have enough cash to pay for these things up-front. Thus, they work together with the banks to offer you financial plans usually, in the form of monthly installments stretched over as long a period as possible. For example in Japan, a housing mortgage plan can be multi-generation stretching up to 50 years.   
When sales people peddle goods and services to you, in their mind, there is only one aim. That is: “Your money is my money.” 
The second part of the phrase, “My money is mine” is easy to explain. They leave it to the banks to get their capital back, inclusive of interest. The banks will make sure that you pay all the installments regularly and on time.
If you cannot resist the temptation to spend money, you automatically fall into the category of people who would never make it rich. This is simply because you fail to pay attention to an inconspicuous habit driven by this passive mindset: “My money can be your money”. 
